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MODULE I 

1. Define contract. What are its essentials 

2. What is proposal? How it has to be communicated? 

3. Explain in detail revocation of proposal 

4. When communication and acceptance of proposal is complete? 

5. What is acceptance? When communication and acceptance of proposal is complete? 

6. Explain rules for making valid acceptance. 

7. Explain the cases of 

a. Lalman shukla V/s Gouri Datt 

b. Kalai Haldar V/s Sheikh 

c. Chinnaya V/s Ramaya 

d. Hyde V/s Wrench 

8. Define consideration and its essentials. 

9. What are legal rules to make consideration? 

10. Is consideration necessary to create contract? 

11. Explain in detail contract by minor. 

12. Explain in detail capacity to contract. 

Module II 

13. What is consent and free consent? 

14. What is coercion? What are its ingredients? 

15. Explain contract under undue influence. 

16. Write a detailed note on contract under mistake. 

17. Explain contract vitiated by fraud. 

18. Explain contract vitiated by misrepresentation. 

19. Explain the difference between coercion and undue influence. 

20. Explain the difference between fraud and misrepresentation. 

21. What do you mean by breach of contract? What are ite remedies 

22. Write a note on discharge of contract. 

MODULE III 

23. What is contact of indemnity? What are its essentials? 

24. Explain in detail contract of guarantee 

25. Explain contract of bailment in detail. 

26. What are rights and duties of bailor? 

27. What are rights and duties of bailee? 

28. What are types of bailment? 

29. Explain contract of agency. 

30. What are types of agent? 

31. What are modes of creating agency? 

32. Explain rights and duties of principal. 

33. Explain modes of termination of agency. 

 
MODULE IV 



34. Define contract of sale and agreement to sell. 

35. Define goods and lay down its types. 

36. Write a note on formation of contract of sale. 

37. Distinguish between sale and agreement to sell. 

38. Give the difference between sale and hire purchase. 

39. Define condition and warranty with example. 

40. Explain implied conditions. 

41. Explain implied warranties in detail. 

42. Who is unpaid seller? What are his rights? 

43. Explain rights of unpaid seller if property has not passed? 

44. Explain rights of unpaid seller against buyer personally. 

45. Explain unpaid seller’s rights against goods. 

46. State difference between condition and warranty. 

47. Explain the rule of caveat emptor with exceptions. 

MODULE V 

48. Explain essentials of negotiable instrument. 

49. Lay down the classification of negotiable instrument. 

50. Define promissory note and draw the specimen. 

51. What are characteristics of promissory note? 

52. Define bill of exchange and draw the specimen. 

53. Distinguish between promissory note and bill of exchange. 

54. What are characteristics of bill of exchange? 

55. Define cheque. What are the essentials of cheque? 

56. Distinguish between cheque and bill of exchange. 

57. What is cheque? Draw its specimen. 

58. Distinguish between promissory note and cheque.. 

59. Explain endorsement and state its type. 

60. What are the different types of cheque? 

61. What are the types of promissory note? 

62. What are the types of bill of exchange? 

63. Explain dishonor of cheque. 

64. Lay down the procedure for the dishonor of cheque 
 

 

 

 

 

 


